SUPPLIER RULES OF ENGAGEMENT

This set of principles will
serve as your reference for
all interactions with Lilly
employees, regardless of
their level or title. All
suppliers to Lilly are held
to the same standards and

expectations.
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Eli Lilly and Company’s Global Policy on Dealing with Suppliers
establishes rules for employees in order to avoid situations in which
the employees’ personal interests, outside activities, financial
interests, or relationships conflict or appear to conflict with the
interests of the company, directly or indirectly.

GLOBAL PROCUREMENT STRIVES TO:

= Encourage fair and open competition
= Reduce vulnerability and ensure security of supply
= Ethical standards and objective practices related to pricing
and contracting
« Respect and protection of intellectual property and information
= Source the highest quality of goods and services
e Ensure inclusion of diverse suppliers in our work
= Strong focus on building mutually beneficial relationships

To meet these requirements, successful suppliers to Eli Lilly and
Company shall respect the following SurPLIER RULES OF ENGAGEMENT:

< Always engage procurement in any pricing, contract or potential
sourcing activity

e Restrain from offering gifts, entertainment or favors to Lilly
employees or their families. Gifts and entertainment include, but
are not limited to items such as, tickets to sporting events and
invitations for participation in activities such as golf.

e Restrain from offering to pay for meals unless for a specific
business purpose with an appropriate opportunity for Lilly to
reciprocate. Meals must be of reasonable cost (not lavish).

e Restrain from offering to pay for Lilly employees’ and/or family
members’ travel, lodging, and/or entertainment associated with
meetings or seminars.

e Restrain from holding meetings with Lilly employees at locations
that may be perceived as inappropriate by the business community
(i.e. meetings at racing or sporting events are inappropriate)

A supplier who chooses not to follow these RuLes oF ENGAGEMENT will
be cited by Global Procurement and may potentially be prevented
from bidding on any new opportunities; rebidding of the supplier’s
current business may also result.




